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Curriculum Guide:  Agribusiness Sales, Marketing, and Management
Unit: VI. Preparing for a Sale

Unit Objective: 

Each student will demonstrate knowledge of a product by writing a report in which the student analyzes the sale and use of a specific agriculture-related product. 

Show-Me Standards: 1.2, CA4

References:

Agribusiness Sales, Marketing, and Management. University of Missouri-Columbia, Instructional Materials Laboratory, 1997.

Missouri CDE Handbook. Accessed April 3, 2003, from http://www.dese.state.mo.us/divvoced/ag_cde_guidelines.htm.
Students will use additional outside sources to complete this activity.

Instructional Strategies/Activities:

•
Students will engage in study questions in lessons 1 through 5.

•
Students will complete AS 4.1, Product and Competition Summary Sheet; and AS 4.2, Product and Industry Research.

•
Additional activities that relate to the unit objective can be found under the heading “Other Activities” in the following locations: p. VI-22 (1, 2) and VI-47.

Performance-Based Assessment:

Each student will research the sale and use of an agriculture-related product and submit a report covering his or her findings. The report will focus on the factors listed in the “Product Summary Sheet” (Item A) of the Agricultural Sales Contest CDE in the Missouri CDE Handbook.

Assessment will be based on the quality of the report. Significant weight will be given to the content, details, and thoroughness of the coverage of each factor in the report. Spelling, grammar, punctuation, and capitalization will be factors in the assessment.  

Unit VI—Preparing for a Sale
Instructor Guide

The instructor should assign the performance-based assessment activity at the beginning of the unit. Students will work toward completing the activity as they progress through the unit lessons. The assessment activity will be due at the completion of the unit.

1. 
Each student will select for study an agriculture-related product used in the household, in industry, or on the farm. 

2. 
The student will research the product based on factors listed in the “Product Summary Sheet” (Item A) of the Agricultural Sales Contest CDE available at http://www.dese.state.mo.us/divvoced/ag_cde_guidelines.htm.

3. 
Following the research, the student will submit a written report that covers the factors in the “Product Summary Sheet.” The factors are the following:
(
Statement of situation, circumstances, location, etc. 

(
Features of the product 

(
Service availability 

(
Warranty 

(
Demonstration of function

(
Competitors and pertinent information

(
Closing statement or method

4.
Students may not use source material word for word and must provide a complete bibliography of their sources along with their report.

5. 
Assessment will focus on the quality of the report, including how well each of the seven specific points is covered. 

a. 
Criteria to be considered include content, accuracy of details, and thoroughness. 

b. 
Spelling, grammar, punctuation, and capitalization will also be factors in the assessment.

Unit VI—Preparing for a Sale

Student Handout

1. 
Select for study an agriculture-related product used in the household, in industry, or on the farm. 

2. 
Research the product based on factors listed in the “Product Summary Sheet” (Item A) of the Agricultural Sales Contest CDE available at http://www.dese.state.mo.us/divvoced/ag_cde_guidelines.htm.

3. 
Following the research, submit a written report that covers the following factors in the “Product Summary Sheet.”
(
Statement of situation, circumstances, location, etc. 

(
Features of the product 

(
Service availability 

(
Warranty 

(
Demonstration of function

(
Competitors and pertinent information

(
Closing statement or method

4.
You may not use source material word for word and must provide a complete bibliography of the sources along with your report.

5. 
Assessment will focus on the quality of the report, including how well each of the seven specific points is covered. 

a. 
Criteria to be considered include content, accuracy of details, and thoroughness. 

b. 
Spelling, grammar, punctuation, and capitalization will also be factors in the assessment.
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Scoring Guide
Name_________________________ 


	Assessment Area
	Criteria
	0 Points
	1 Point
	2 Points
	3 Points
	4 Points
	Weight
	Total

	Statement of Situation, Circumstances, etc.
	· Content

· Details

· Thoroughness
	Failed
	Poor
	Fair
	Good
	Excellent
	X 3.25
	

	Features of Product
	· Content

· Details

· Thoroughness
	Failed
	Poor
	Fair
	Good
	Excellent
	X 3.25
	

	Service Availability
	· Content

· Details

· Thoroughness
	Failed
	Poor
	Fair
	Good
	Excellent
	X 3.25
	

	Warranty
	· Content

· Details

· Thoroughness
	Failed
	Poor
	Fair
	Good
	Excellent
	X 3.25
	

	Demonstration of Function 
	· Content

· Details

· Thoroughness
	Failed
	Poor
	Fair
	Good
	Excellent
	X 3.25
	

	Competitors and Pertinent Information 
	· Content

· Details

· Thoroughness
	Failed
	Poor
	Fair
	Good
	Excellent
	X 3.25
	

	Closing Statement or Method
	· Content

· Details

· Thoroughness
	Failed
	Poor
	Fair
	Good
	Excellent
	X 3.25
	


	Technical Considerations
	· Spelling

· Grammar

· Punctuation

· Capitalization
	0 criteria met
	1 criterion met
	2 criteria met
	3 criteria met
	All 4 criteria met
	X 2.25
	

	TOTAL
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	


Final Assessment Total ________/100 pts.
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